
01 Initial Call
with Franchisor

You’ll embark on a discovery process with a franchisor.
On your initial call, you’ll learn the basics about the
brand and they’ll learn about you.

03 Territory Presentaion You’ll take a closer look at the territory you’re
considering with the franchisor.

Sign Franchise
Agreement
& Training

If it’s a mutual fit, you will sign the
franchise agreement and submit the
franchise fee.  Congratulations! Now you
are ready to launch your business.
Mentorship with the franchisor begins.

FDD/Unit
Economics &

Executive Calls

You will receive the Franchise Disclosure Document
(FDD) and have additional calls to dig deeper into their

franchise system.

Validation Calls &
Discovery Day

Speak with other franchisees to ask real-world
questions about their ownership experiences. Attend

discovery day where you meet face-to-face with the
franchisor & support team.

Discovery Process

With a Franchise

02

Note: This process is similar across most franchisors, though each
may have their own unique steps or timeline.

04

05

We’ll check in weekly and provide resources along the way. Whether you have questions, want to
brainstorm ideas, or just need to talk things out, we’re here for you. Call, text, or email anytime.

541 299-5104
Rich@AtlasFran.com
Gail@AtlasFran.com

 Or visit: www.AtlasFran.com


