
Possible Questions to Ask the Franchisor in Addition to Your Own

1- Where do you envision your franchise system in five years, and what
strategies exist to achieve that vision?

2- How is your franchise system perceived in the eyes of the consumers?

3- What are the contractual obligations if I become part of your franchise
system, such as agreement length and renewal terms?

4- Could you describe your training program and any ongoing training
opportunities for franchisees?

5- If applicable, which products or services must I purchase directly from
you, the franchisor, and can I explore alternative options?

6- Is there a national advertising/marketing fund that franchisees are
required to contribute to?

7- What defines my protected territory, and how is it determined?

8- Do you offer assistance with financing, real estate, and contractions?

9- What are the procedures and fees associated with selling or retiring from
the franchise?

The information disseminated by Atlas Franchise Advisors is issued with a bona fide intent. Nevertheless, Atlas Franchise Advisors expressly disclaims
any express or implied warranties of any kind, in relation to the accuracy, adequacy, validity, availability, or completeness of any information conveyed
in any form. The services and information provided by Atlas Franchise Advisors serve solely as guidance in the realm of franchising and should not be
construed as a replacement for your own thorough due diligence in making business decisions. Atlas Franchise Advisors endeavors to align candidates
with suitable franchise opportunities; however, it does not assure or warrant the success or profitability of any franchise endeavor. The decision to
proceed with any franchise opportunity rests entirely with you, and Atlas Franchise Advisors bears no responsibility for the outcome of such
engagements.


