Why Are Franchise Agreements Typically 10 Years?

A long-term commitment that’s designed to set you up for long-term success.

When people first hear “10-year agreement,” it can sound like a big commitment. But in the world
of franchising, this is a standard and strategic timeline that supports growth, stability, and
profitability for both you and the franchisor.

("4 Why 10 Years Is a Good Thing

Franchising isn’t just a transaction, it’s a partnership. A 10-year term allows time to:

e Build Value — You're not just starting a business, you'’re building an asset. With 10 years,
you can grow equity and sell at a premium when you're ready.

e Maximize ROI — Most businesses take a few years to hit their stride. This runway allows
you to fully realize the benefits of your investment.

e Leverage Full Support — Franchisors make significant upfront investments in your
success. Knowing you’re committed gives them confidence to back you with training,
marketing, and operational tools for the long haul.

e Create Consistency — A decade of brand standards, systems, and support brings
operational stability that’s hard to replicate in independent startups.

£ What If You Need to Exit Before 10 Years?

Life happens. Whether it's a move, retirement, or a new opportunity, there are often pathways to
exit responsibly:

e Sell Your Business — If your franchise is performing well, you may sell it (with franchisor
approval), often at a higher value than your original investment.

e Mutual Exit Agreement — Some franchisors offer early exit terms, especially if the
business has been well run.

e Transfer Options — In some systems, you may be able to transfer the franchise to a family
member or partner.

You’re not “locked in” without options, you're simply agreeing to build something meaningful
over time.




I, Understanding Breach of Contract

A franchise agreement is a legal partnership, and like any contract, there are expectations on both
sides. Breach typically means:

e Not paying required royalties or fees
e Ignoring brand standards
e Ceasing operations without notice

e Misrepresenting finances or performance

Franchisors will typically give a chance to correct issues before taking further action. Open
communication and following the system keep things running smoothly.

« Long-Term Agreement = Long-Term Advantage

Think of a 10-year franchise agreement as a blueprint for sustainable success. It reflects a mutual
vision: the franchisor is committed to helping you thrive, and you’re committed to building a
business that lasts.

Still have questions about franchise terms or how they work? Let’s chat.
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